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Introduction to today’s presenters

2

Robert Hundstad
CEO | Nofitech

Øyvind Lundenes
Interim CFO | Nofitech

Bernt Østhus
Chairman / Partner | Nofitech / Longship

Mats Hansen
Investment Manager | Longship
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The activity in Nofitech remains high. However, decision cycles for new turn-key awards in Norway continue to be
extraordinary long, affecting the short-term earnings development

The Applecross turn-key delivery in Scotland continues to be challenging. The project will not contribute 
positively to Nofitech; however, the client receives a high-quality plant at very competitive terms

Construction on our other turn-key deliveries are progressing according to plan, however, with a three-
month delay on site at our project at Faroe Island due to strike and late signing of activation order. This 
causes periodization effects, but no material negative impact on overall profitability

Working capital tie up is still negatively affecting cash flow. This is limited to one project and will be of 
temporary character as this project is nearing its end

Backlog remains healthy with NOK ~3mrd at phase 1 stage and NOK ~1mrd at phase 2 

P&L for the quarter and YTD is behind expectations due to the delay at Faroe Island (solely periodization), 
postponed signing of a new deliveries, and indirect effects on equipment sales of delayed project initiations

Quarterly highlights

Note: Backlog consists of phase 1 and phase 2 deliveries, where as phase 2 is deliveries under construction.
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Outlook
Investment fundamentals remains strong with Nofitech in pole position to 
remain the champion within turn-key deliveries of land-based plants

Source: iLaks.no, BCG – The inflection point 2024, MOWI – capital markets day 2024

▪ The group liquidity remains good despite lower profitability and 
cash flow than expected

▪ The owners continue to be committed to supporting the group in 
a timely return to “normal”

▪ Nofitech is the technology leader in a fast-growing market 
supported by structural mega trends – giving us confidence in the 
long-term development of the company

3.
Capital

2.
Growth

1.
Profitability 
and cash flow

▪ The market outlook, and expected land-based investments is 
continuing to strengthen – supported by structural mega trends 
and public growth ambitions of bluechip farmers

▪ Nofitech is in pole position to take the growth within smolt, post-
smolt and grow-out in the North Sea Basin and globally

▪ Strong focus on return to normal profitability by streamlining and 
rightsizing cost to match current backlog in production (phase 2)

▪ Working capital and cash flow management remains a high 
priority with target normalization during H1-25

Strictly confidential

Selected market comments and expectations
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Backlog remains healthy with NOK ~3mrd at 
phase 1 stage and NOK ~1mrd at phase 2✓

Long pipeline of attractive project with 
recurring and new customers expected to be 
awarded during the year

✓

Backlog and pipeline

1) The backlog consist of the estimated total value of the turnkey / system delivery for all signed phase 1 and/or phase 2 deliveries.; 2) Based on NOK amount of backlog; 3) The 
company has to date not lost any turnkey deliveries between phase 1 and phase 2; 4) Based on estimated contract value of pipeline opportunities

Key take aways

CM Aqua (equipment sales) is expected to have 
a solid revenue contribution with attractive 
margins in addition to project backlog 

✓

571

1,185

3,311

4,016 3,972

2020 2021 2022 2023 Q3-24

548

200

2025

432

877

2026
58

940

2027

916

Later

749

1,309

998
916

~110
Modules

~65%
Post-smolt / Smolt4

Pipeline of potential deliveries

~NOK 32 bn
Total projects

Backlog development1 (NOKm) Estimated backlog execution2,3 (NOKm)

Phase 2 Phase 1
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